This course represents an
excellent opportunity for staff
who are new to the drug
discovery industry, those in nonscientific roles or beginning
careers as a scientist to gain or
develop an in-depth knowledge of
the sector.
During this half-day course the structure and
commercial environment of the biopharmaceutical
industry including key technical aspects of the drug
development process will be covered.
Suitable For:
Non-scientists: to help build overarching knowledge
of this sector and help improve confidence for staff
in handling future projects.
Scientists: the overview of the industry structure
and processes covered in the course will still be
useful for scientists and engineers who wish to
familiarise themselves with the industry.

Course Costs
OBN Member £200 + VAT
Non-member £350 + VAT
Half-day course
Includes all catering and course materials

How to Book

Visit: www.obn.org.uk/events/biolearn
Contact: Sarah Walker, Senior Events Manager
T: +44 (0) 1235 420 881
E: sarah.walker@obn.org.uk

2020 Course Dates
Tuesday 14 January 2020 London
Tuesday 10 March 2020 Oxford
Tuesday 12 May 2020 London
Tuesday 7 July 2020 Oxford
Tuesday 8 September 2020 Oxford
Tuesday 1 December 2020 London

Course content
The commercial landscape
· Global pharmaceutical sales
· Market breakdown
· Pharma companies
· Products
Human biology, pathology and drug
targets
· The burden of disease
· Levels of complexity
· Drug-target interactions
· Pharmacology concepts
· Different types of drug molecule
Drug discovery and development
· Organisation of drug discovery
· Development, screening and clinical trial
processes
· Regulatory agencies
· Pharmacovigilance & safety
Industry pressures and responses
· Growth of biologicals
· New drug development companies
Industry in transition
· Rare diseases
· Personalised

Aimed at helping companies build
a good foundation in the world of
social media, this course provides
an equal balance of interactive
presentation, discussion and
group work on the applications
that are essential to businesses in
their marketing mix.
During this full-day course you will gain:
A good understanding of how to approach and
apply social media to your industry with a social
media strategy
Understanding of how to effectively use Twitter,
Facebook and LinkedIn to engage with your
target audience and drive business to your
website
Knowledge of how to reach new markets through
developing options to interact with audiences
and influence customer perceptions and action
Understanding of how to use engagement as a
marketing tool

Course Costs
OBN Member £225 + VAT
Non-member £355 + VAT
Full-day course
Includes all catering and course materials

How to Book

Visit: www.obn.org.uk/events/biolearn
Contact: Sarah Walker, Senior Events Manager
T: +44 (0) 1235 420 881
E: sarah.walker@obn.org.uk

2020 Course Dates
Tuesday 21 April 2020 Oxford
Tuesday 22 September 2020 London
Thursday 3 December 2020 Oxford

Course content
What is social media?
· Social media in the UK
· Social media use worldwide
· Active platforms
· How social media relates to business
Where to start
· Strengths and weaknesses
· Identifying competitors
· Objectives
Audience
· Identifying audience
· Two-way communications
Creating content
· Content and messaging
· Driving engagement
· Managing negative communication
· Content calendar
Search Engine Optimisation
· Search engine benefits
· Google keyword planner
· Google suggests
Social media platforms in-depth
· Twitter
· Facebook
· LinkedIn
Measuring your success
· Measurement
· Google analytics
· Reporting

Writing a bid or tender is
essential when applying for
funding and investment, yet it is
time consuming, resource
intensive and competitive. This
one-day course will advise on how
to articulate your project plan
and succeed in your funding
application.

2020 Course Dates
Tuesday 3 November 2019 Oxford

Course content
Section One
Pre-qualifying
Section Two
Choosing your bid team

During this full-day course you will learn more
about:
Language - how to use the most persuasive
language
Behaviours - how to write so that you appeal to the
person reading the document
Buyer centric - most bid documents are bidder
centric rather than buyer centric and we will show
you how to turn this around
Design and layout - how do you know what’s
appealing to read? How can you make your bid
document both eye-catching and memorable?
Readability - your bid document needs to be highly
readable, irrespective of who is reading it
The process - how to manage the bid document
from start to finish so as to maximise the chances of
it being successful
Features and benefits - practical work on how to
turn the features of a product or service into
benefits

Section Three
Pre-submission
Section Four
Persuasion through written word
Section Five
The executive summary
Section Six
Managing your bid

Course Costs
OBN Member £250 + VAT
Non-member £375 + VAT
Full-day course
Includes all catering and course materials

How to Book
Visit: www.obn.org.uk/events/biolearn
Contact: Sarah Walker, Senior Events Manager
T: +44 (0) 1235 420 881
E: sarah.walker@obn.org.uk

PITCHING
TO INVESTORS
This course provides a practical
insight into the mindset,
requirements and investment
criteria of investors active in the
life sciences industry.
During this full-day course the facilitator will
provide an in-depth input on what investors are
looking for, their 'sweet spots', preferred language
and how to package and structure information
from a business plan and turn it into a pitch
document.
Participants are asked to bring along the first draft
of their business pitch presentations and present
a 3-minute snapshot of their pitches, which will be
filmed. The presenters will receive individual
feedback in terms of pitch content and delivery.

Course Costs
OBN Member £250 + VAT
Non-member £375 + VAT
Full-day course
Includes all course materials

How to Book
Visit: www.obn.org.uk/events/biolearn
Contact: Sarah Walker, Senior Events Manager
T: +44 (0) 1235 420 881
E: sarah.walker@obn.org.uk

2020 Course Dates
Thursday 12 December 2019 Oxford
Tuesday 7 April 2020 London

Course Content
Introduction
Workshop overview
Participant objectives
Investor audiences and their
requirements
How to create powerful pitches
• The three “P” of presenting: prepare,
perform, personalise
• Essentials of an investor pitch
• Creating relevance for your audience
• The perfect opener
• Slide design
• Personalising your presentation
Delivering the perfect pitch
• Non-verbal communication: body
language, eye contact, voice, tone, attitude
& attire
• The power of first impressions
• Personal delivery style
• Building confidence through body
language
• Presenting with impact & confidence
• Creating rapport & trust with your
audience
• Clear & concise language
• How to overcome nerves & fear

PRESENTATION SKILLS
FOR SCIENTISTS
This one-day course is designed
specifically for the practising
scientist and covers all aspects
of verbal scientific
communication, asking
delegates to present their own
research in a conference format
prompting feedback on style and
content.
The course will begin with practical instruction on
key topics associated with slide content and the
process of verbal delivery. Each delegate will then
be invited to deliver a short scientific
presentation with digital slides followed by a
question and answer session.
The process will be filmed and played back to
highlight positive aspects of delivery style and
talk content, as well as to identify areas that
require improvement.
This course is a perfect opportunity for junior
research scientists of all disciplines from
academia and industry, particularly those starting
to present their work at conferences and
seminars.

2020 Course Dates

Thursday 20 February 2020 Oxford
Tuesday 6 October 2020 London

Course Content
Introduction
Facilitator introduction
Delegate introduction
Delegate presentation description
Session One
Slide construction
Session Two
Overcoming nerves
Projection techniques
Presentation examples
Recorded Presentations
by Participants
(approx. 20 minutes per participant)
This will include presentation, answering a
question, individual feedback on both
delivery and slide construction

How to Book
Course Costs
OBN Member £250 + VAT
Non-member £375 + VAT
Full-day course
Includes all course materials

Visit: www.obn.org.uk/events/biolearn
Contact: Sarah Walker, Senior Events Manager
T: +44 (0) 1235 420 881
E: sarah.walker@obn.org.uk

PRESENTATION SKILLS
FOR SCIENTISTS
This one-day course is designed
specifically for the practising
scientist and covers all aspects
of verbal scientific
communication, asking
delegates to present their own
research in a conference format
prompting feedback on style and
content.
The course will begin with practical instruction on
key topics associated with slide content and the
process of verbal delivery. Each delegate will then
be invited to deliver a short scientific
presentation with digital slides followed by a
question and answer session.
The process will be filmed and played back to
highlight positive aspects of delivery style and
talk content, as well as to identify areas that
require improvement.
This course is a perfect opportunity for junior
research scientists of all disciplines from
academia and industry, particularly those starting
to present their work at conferences and
seminars.

2020 Course Dates

Thursday 20 February 2020 Oxford
Tuesday 6 October 2020 London

Course Content
Introduction
Facilitator introduction
Delegate introduction
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Session One
Slide construction
Session Two
Overcoming nerves
Projection techniques
Presentation examples
Recorded Presentations
by Participants
(approx. 20 minutes per participant)
This will include presentation, answering a
question, individual feedback on both
delivery and slide construction

How to Book
Course Costs
OBN Member £250 + VAT
Non-member £375 + VAT
Full-day course
Includes all course materials

Visit: www.obn.org.uk/events/biolearn
Contact: Sarah Walker, Senior Events Manager
T: +44 (0) 1235 420 881
E: sarah.walker@obn.org.uk

